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The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
amounts to nearly one million annually, aver- 
aging 17,500 weekly. These standard publica- 
tions, covering life, fire, casualty and miscel- 
laneous insurance, are recognized as authori- 
ties in their particular lines, and some have re- 
ceived the endorsements of the United States 
Government and State Insurance Departments. 
The statistical and historical records of the 
various insurance companies are thus given 
wide circulation for the information of the 
public, constituting more valuable SERVICE 
to the insurance companies than that supplied 
by any other insurance journal. 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 
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PUBLICATION COSTS 


RISING 
—. s publishers have had 


many unfavorable conditions to 
contend with in the last year, and some 
of them have been actually forced out 
of business by the greatly increased 
prices of paper and other materials, as 
well as labor, entering into the cost of 
production. The multiplied price of 
paper alone adds very considerably to 
the publication cost, for it now sells as 
high as two and one-half times the sell- 
ing price of a year or two ago. 

Naturally Tae Spectator has felt the 
pressure thus exerted upon it, but has not 
increased its subscription price, although 
several of its contemporaries have been 
compelled to advance their subscription 
rates. At current prices of materials and 
labor, each copy of THE SpEcTATOR, as 
Supplied to a subscriber, costs the pub- 
lishers more than they receive for it. 
Under these circumstances and not wish- 
ing to increase the subscription price of 
Tue Sprcraror, the publishers are very 
desirous, as an alternative, of adding a 
large number of new names to their sub- 
scription list, thus reducing the average 
Cost of publication per subscriber. 

Each weekly issue is an epitome of 
Msurance affairs of interest to the pro- 
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fession at large; while through the year 
there are presented many and diverse 
statistical tables analyzing various fea- 
tures in relation to the different classes 
of insurance, numerous articles from the 
pens of prominent underwriters, com- 
ment on current topics and fresh corres- 
pondence from the principal insurance 
centers. 

The constant aim and endeavor of THE 
SPECTATOR is to serve its subscribers. 
The one idea back of all its editorial 
work is to present in an attractive, un- 
derstandable way, the news, helps and 
suggestions that will assist in making the 
business of subscribers better and more 
profitable. 

THE SPECTATOR is YOUR paper, pub- 
lished in YOUR interests, and edited with 
the idea of giving YOU the things YOU 
want to know. 

Now, we feel justified in appealing to 
our loyal subscribers to do just a little 
reciprocal work in the way of inducing 
some of their friends and business asso- 
ciates who are not subscribers to Tue 
SPECTATOR to have their names placed 
on our subscription list, thereby bene- 
fiting the new subscribers and at the 
same time enabling us to render still 
greater SERVICE—the foundation idea 
of our work. 


ALL MUST HELP 
A CALL for close co-operation, high 
efficiency and personal economy, as 
patriotic measures, is made by President 
Wilson in his proclamation to the people 
of the United States dated April 15, 1917. 

In this notable document the President 
shows how all interests are inter-related 
and clearly points out the necessity for 
forcing production in agriculture, mining 
and manufacture, telling the farmers that 
upon them, in a large measure, rests the 
fate of the war and the fate of the 
nations. 

Wastefulness is denounced as an un- 
pardonable fault, and all are urged to be 
careful and provident, as a public duty, 
in their use of foodstuffs. 

As the President well says, “We must 
all speak, act and serve together.” In- 
surance men, the country over, are as a 
class second to none in patriotism and 
may be depended upon to do all in their 
power to assist in carrying this war for 
human rights to a successful conclusion. 
The army of agents and solicitors, ming- 
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ling as they do with all the component 
parts of the country’s population, can do 
much by their own efforts, and by timely 
advice and suggestion to aid in putting 
the President’s wishes into practical ef- 
fect. 
vidual responsibility for his share in the 


Let each one feel deeply his indi- 


welfare of the country and act energetic- 
ally and intelligently in accordance there- 
with. We shall then live up to the strong, 
prophetic declaration of our President 
that “This is our opportunity to demon- 
strate the efficiency of a great democracy, 
and we shall not fall short of it!” 


HE danger attending the shutting off 
of the water supply of an 
matic sprinkler equipment was well illus- 
trated by the fire which destroyed the 
machine shop of the Union Switch and 


auto- 


Signal Company at Swissvale, Pa. In 
this case the sprinkler system in a corner 
of the building was shut off in order to 
repair a frozen sprinkler pipe, and the 
It is 
surmised, also, that the main valve con- 


water was not again turned on. 


trolling the public water supply to the 
entire fire service system of the plant 
was also shut. It is obvious enough that 
a sprinkler system, without a water sup- 
ply to render it serviceable, leads to mis- 
placed confidence, with the possibility, on 
this account, of an even greater loss than 
might be expected in the case of a similar 
unequipped plant. The prime importance 
of keeping the sprinkler system supplied 
with water should be so realized by the 
owners and chief employees. of every 
equipped establishment that it would not 
be possible for a system to remain with- 
out available water supply, except during 
the time which workmen are making es- 
sential repairs upon the sprinkler system. 
Even then some man should be statiened 
at the valve to open it promptly in case 
of a fire being discovered. Some en- 
gineers consider it a weak feature of a 
sprinkler equipment to so arrange it that 
only the entire system, or the equipment 
of an entire building, may be shut off, 
without providing for the possibility of 
shutting off a section of the equipment 
alone, thus leaving the remainder of the 
system in operation, even while repairs 
are being made upon one section of it. 
However, the most vital thing in this 
some man or 


connection is to have 


men, in connection with each establish- 
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ment equipped with automatic sprinklers, 
so impressed with the necessity for the 
constant readiness of the system to attack 
any fire that it will be impossible for the 
water supply to be shut off, for any rea- 
son, without some one being, at all times, 
on duty at the valve to turn on the water 
in case of fire. 


N the first two months of this year 
the fire losses in the United States 
and Canada, as computed by the Journal 
of Commerce, were practically double 
those of the corresponding period in 1915, 
having aggregated $66,019,430, compared 
with $33,141,850 in the earlier year. Last 
year the fire loss was very heavy, having 
amounted to $231,442,990; but the total 
for January and February was about 
$20,000,000 less than in those months of 
the current year. If the same rate of in- 
crease should be maintained through this 
year the loss would amount to $330,000,- 
ooo—an aggregate without precedent ex- 
cept in the year of the San Francisco con- 
flagration. 


PLEASING recession in the tide of 
fire losses in the United States and 
Canada is noted in the total for March 
last, as compiled by the Journal of Com- 
merce, when the aggregate was but $17,- 
523,000, as compared with $38,680,250 in 
March, 1916, and with $36,431,770 in 
January and $29,587,660 in February of 
this year. In the first quarter of the cur- 
rent year the total loss, $85,542,430, ex- 
ceeded that in the corresponding period 
last year by $700,000, but was over $33,- 
000,000 greater than in the first three 
months of 1915. There is certainly room 
for much improvement, so far as the fire 
waste is concerned. 


HE possibilities in the way of a vast 
extension of the writing of tornado 
insurance, affording local agents great 
opportunities for increasing their income, 
are indicated by the fact that a very 
small proportion of the property dam- 
aged by the recent tornado in and about 
Newcastle, Ind., was protected by tor- 
nado insurance. As this storm occurred 
in territory which is regarded as being 
subject to such storms, a laxness on the 
part of insurance agents, in relation to 
the solicitation of tornado insurance, is 
denoted. The agents should awaken to 
this latent avenue of profit. 
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F. A. WALLIS ELECTED 


Chosen President of Pittsburgh . Life 
and Trust Company 


AN EFFICIENT AGENCY MAN 


Sketch of New President—Career of Company— 
New Income Contract 


Frederick A. Wallis was chosen president of 
the Pittsburgh Life and Trust Company of 
Pittsburg at a meeting of the directors on Wed- 
nesday, April 11, succeeding W. Howard Nimick, 
who had been acting as president since the 
death of William C. Baldwin. Mr. Nimick now 
becomes vice-president. Other vice-presidents 
chosen are William D. McQuesten, a prominent 
factor in the electrical and construction in- 
dustries, and George A. Nicol, Jr., of the H. W. 
Johns-Manville Company of New York. Kellogg 
Birdseye, former general manager of George C. 
Lynch Company of New York, was elected sec- 
retary-treasurer, and Alfred Luery, a distin- 
guished public accountant, was elected comp- 
troller. 

Mr. Wallis, the new president, is a man of 
strong personality, as evidenced by the por- 
trait which appears on another page of this 
issue. He has been general agent in Greater 
New York and New Jersey for the Fidelity Mu- 
tual Life of Philadelphia for the past four years. 
His work with that company has demonstrated 
his ability as an agency organizer and producer. 
During the thirty days just ended the agency 
produced more business than the combined 
business of the New York city agency during 
the three years prior to his becoming manager. 
Last year the production exceeded $3,000,000 and 
at the rate work is going on now it will prob- 
ably exceed $4,000,000. He gathered about him 
a group of high-class agents, to whom he gave 
personal instruction in the art of life insurance 
selling. 

EARLY BUSINESS CAREER 

He was born in Kentucky forty-eight years 
ago. As a young man he began his business 
career in a store in his Kentucky town. He 
had reached the point where his salary was in- 
creased to $75 a month, when he left to take 
up a life insurance agency, his first appoint- 
ment being that of solicitor for the Northwest- 
ern Mutual Life of Milwaukee. His success in 


“one year was such as to bring him a partner- 


ship in a general agency for Kentucky. He later 
became agency director for the New York Life at 
Baltimore. At that time the State of Maryland 
was divided into three agencies. For the year 
Mr. Wallis’ agency produced more _ business 
than the company had ever secured from the 
entire State in any previous year. 

Mr. Wallis remained with the New York Life 
during that year and then came to New York 
city, where he accepted the New York city gen- 
eral agency of the Home Life of New York. 
In six years he built it up from a paid produc- 
tion of $200,000 to about $2,500,000, and as a 
result was given supervision over eleven East- 
ern States. 

SELECTED FOR INSURANCE SUPERIN- 

TENDENT 

Following the Armstrong investigation, when 
Charles Evans Hughes was Governor of New 
York State, Mr. Wallis was nominated for the 
office of State Superintendent of Insurance. 
The company which Mr. Wallis now joins was 
the first outside life insurance corporation to 
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qualify under the Armstrong laws of New York © 
State. 

He is widely known in New York for his many 
social and business connections, among which 
may be mentioned the following: 

He is the most active Elder in the famous © 
Fifth Avenue Presbyterian Church of New York — 
city, and is chairman of its committee on public 
worship and service. 

He was one of a committee of three sent to | 
England by the Fifth Avenue Presbyterian | 
Church, and who secured the famous English — 
preacher, Dr. J. H. Jowett. é 

He is a director and ex-secretary of the Ken. © 
tucky Society of New York. 

Member of Chamber of Commerce of New 
York. c 

Member of the Mayor’s Committee on National © 
Preparedness, New York. 4 

Vice-president of the Presbyterian Brother- 
hood of the churches of New York, for which © 
he served as president three years. 

Member Finance Committee of the State Fed. | 
eration of Insurance Companies. : 

Treasurer Home Missions of New York, dis- | 
tributing $60,000 annually for the uplift of the } 
alien population of the city. d 


COMPANY’S REMARKABLE GROWTH 

At the meeting of the directors of the Pitts- ~ 
burgh Life and Trust last week, a statement of 
the company’s resources on April 1 was read, 
showing assets of $24,053,000 and insurance in © 
force of $118,000,000. Listed among the com- 
pany’s assets are mortgages aggregating §$8,- 
252,000 and real estate holdings of $5,385,000, 
The surplus for the additional security of | 
policyholders above the legal requirements is | 
$1,610,000. 

It was also announced that the company had — 
disposed of the Washington Life and St. James P 
Buildings, both located in New York city, at} 
very advantageous terms and had_ replaced | 
these holdings with bonds of a _ character” 
that will produce a higher return than the aver- | 
age life insurance investment. : 

The first policy in the Pittsburgh Life and 
Trust was written on January 23, 1903, by the- 
late William C. Baldwin, who organized the 
company and was its president and manager | 
until his death a few months ago. Under the” 
administration of Mr. Wallis it is probable that 
the company will introduce many new policy’ 
forms, bringing out some of the more recent 
innovations in the way of life insurance con- 
tracts, such as endowments at ages sixty-five” 
and seventy, with optional settlement provi- | 
sions. 

Illustrating the remarkable growth of the 
Pittsburgh Life and Trust during its fifteen | 
years of existence, the following figures show” 
ing the increase in premiums and insurances in 
force by three-year periods are significant: 


Number 
Policies 
5,227 


Amount 
$6,643,007 
30,354,583 
76,571,646 
96,178,256 

f 108,524,009 
64,681 115,713,916 


The financial growth has been equally re 
markable, as is illustrated by the followilé 
table representing the assets and surplus by 
three-year periods: 


TOOS ...ivwweisecc see 


Surplus 
$340,133 
716,778 
1,899,960 
2,206,202 
23,865,460 1,535,525 
24,001,571 1,609,966 4 
Howard S. Sutphen, Frederick C. Parsoniy 
James H. Mahan, Earl O. Dunlap, Frank Ewité 
C. A. McCrea, Dr. H. A. Miller and Dr. H. & 
Baker will continue with the company in oF 


ficial positions. 


Assets 
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FREDERICK A. WALLIS, 


ELECTED PRESIDENT, PittspURGH LIFE AND Trust CoMPANY 
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WAR RISK CLAUSES 





Wisconsin Companies Confer on 
Problems Now Facing Them 





MILITARY CLAUSES ADOPTED 





Policies Call for Varying Premiums and Con- 
ditions—Other Details 


A meeting of the representatives of all legal 
reserve insurance companies of Wisconsin was 
held last week at Madison, Wis., in the office of 
Commissioner of Insurance M. J. Cleary to dis- 
cuss various phases of war service as they re- 
late to life insurance policies written by these 
companies in their home State. 

As all Wisconsin companies are now writing 
policies containing a war clause, or issued with 
a war rider, a brief discussion developed that the 
practice was uniform in construing the extra 
premium for war hazard as becoming due and 
payable when the policyholder is mustered into 
the service of the United States Government. 

The Insurance Commisioner has distributed 
through the adjutant-general’s office a blank 
which each Wisconsin recruit to Federal service 
will be urged to fill out and sign, giving a state- 
ment of the insurance he carries in life insur- 
ance companies or fraternal societies, and this 
information will be redistributed to companies 
as fast as it is compiled. 

That an inestimable service can be rendered 
the holders of insurance as well as to the com- 
panies through the organization of a Federal 
Life Insurance War Bureau was agreed to, and 
a resolution to the effect ‘‘that the representa- 
tives of the life insurance companies of Wis- 
consin endorse the creation of a Federal Life 
Insurance Bureau, as proposed by the executive 
committee of the American Life Convention, 
and that the Commissioner of Insurance be re- 
quested to urge the co-operation of the mem- 
bers of the National Convention of Insurance 
Commissioners with such bureau’ was unani- 
mously adopted. 

It is the purpose to have such bureau as urged 
obtain from the mustering officer or clerk of 
each unit of the Federal military or naval serv- 
ice—extending to the Red Cross and hospital 
units as well as to the men in arms—data con- 
cerning their insurance. This information is to 
be classified on cards filed by the unit of service, 
and the information, classified as to insurance 
companies or societies to be transmitted to 
such companies or societies for comparison with 
their records, verification and completion as 
to premium amounts and dates, etc., and re- 
turned to the bureau. The latter will then be in 
position to communicate with beneficiaries and 
local relief associations when premium pay- 
ments become due, and can render beneficiaries 
assistance in preparations of proofs of loss and 
Settlement of claims. That the insurance or- 
Sanizations would accept statements of officers 
in lieu of physicians’ certificates of death, when 
officially certified by the bureau, it was held, 
Would be so general as to be practicably pre- 
dicted, as a rule. 

Many military clauses in addition to those 
already reported have been adopted. 

The Bankers Life of Des Moines grants free 
Permit for military and naval service anywhere 
$n policies written prior to April 6. Policies 


Written after that date cost $100 per $1000 ex- 
tra annual premium for service outside the 
United States, but no extra charge within this 
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country. Not to exceed $2000 policies will be 
issued except for aviation service. 

The Equitable Life of Iowa makes no change 
on policies of soldiers who remain in the United 
States. 

The American Life of Des Moines charges 
double premium the first year for holders who 
xo to foreign countries, with single premiums 
the succeeding years and no charge for service 
within the United States. 

The Royal Union Mutual Life of Des Moines, 
which prohibits service, waives its war clause 
upon payment of one per cent of the premium 
for service in the United States or ten per cent 
for foreign service. 

The Central Life of Des Moines charges an 
extra $50 for each $1000 on policies held by sol- 
diers serving outside the United States, in the 
aviation corps or in the navy. No extra charge 
is placed on policies more than one year old 
for other foreign or domestic service. 

Massachusetts Mutual has the following 
clause: If the insured shall engage in military 
or naval service in time of war within five years 
from the date of the issue of the policy the lia- 
bility thereunder is limited to the reserve 
value, unless the insured within thirty-one days 
after entering such service shall give written 
notice to the company to pay an extra premium 
at the rate of five per cent per annum of the 
face of the policy annually during the continu- 
ance of such service in time of war. ‘If death 
occurs during the thirty-one-day period and the 
extra premiums shall have not been paid, such 
non-payment shall not limit the liability under 
the policy, but the extra premium due shall be 
deducted from the amount payable. This clause 
makes void the company’s former military or 
naval restrictions. 

State Life of Indianapolis has announced that 
under its recent ruling a written permit must 
be received from the company to engage in 
military or naval service and an extra premium 
of not to exceed ten per cent of the face value 
of the policy will be charged. Total and per- 
manent disability benefits under all policies 
held by those engaged in or contemplating mili- 
tary or naval service are waived. Where the 
assured engages in warfare without the permis- 
sion of the company the company becomes liable 
only for the reserve. 

Berkshire Life of Pittsfield is attaching a 
clause stating that “if the assured shall within 
one year of the date of this policy without the 
consent of the company in writing make aero- 
nautie ascensions or engage in military or naval 
service of any kind in time of war, this policy 
shall thereupon become void, except that the 
company shall become liable for the reserve.” 

Reliance Life of Pittsburg requires that new 
applicants secure written permits to engage in 
military or naval service, and, according to its 
war clause, an extra premium will be charged, 
the amount to be determined by the gravity of 
the situation. If the insured dies as a result of 
battle and has failed to secure a permit from 
the company, the company’s liability is limited 
to the amount of the reserve. No disability 
clause will be issued to applicants contemplat- 
ing engaging in military or naval service. 

Union Mutual Life of Portland has notified its 
agents that it will not insure members of the 
National Guard and that within the next few 
days a war clause will be issued to apply to all 
new policies. 

The Northwestern Mutual Life of Milwaukee 
has advised its agency force that a permit for 
military or naval service must be secured from 
the company, and an extra premium charged, 
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the amount to be fixed by the company. Failure 
to secure a permit for service makes the com- 
pany liable only for the reserve. The company 
will write no member of a military or naval or- 
ganization or anyone contemplating service in 
such organization. A limit of $2000 on single 
men under twenty-five has been established, and 
$5000 on single men under thirty. 

Michigan Mutual Life of Lansing has decided 
that on all death claims under policies now 
in force, as a result of the war, the company 
will pay the full reserve of the policy, but it 
has not as yet made a ruling as regards new 
business. 

The Prudential has announced that all or- 
dinary policies issued to men at ages not more 
than forty-five and to those now in service on 
applications received at home office after April 
9, will provide for extra annual premium of $100 
per $1000 for army service outside of continental 
United States, and same extra for service in 
navy from policy date. Limit of amount for 
military or naval service or for intention to 
serve, $2000. Disability provision in such poli- 
cies will not apply. 

The directors of the New England Mutual Life 
of Boston have voted to incorporate five-year 
war clause in all contracts. Company will 
grant insurance with free permit on the twenty- 
payment life plan, without disability clause, not 
exceeding $5000 to enlisted officers in the army, 
State militia and National Guard, including 
Red Cross, medical and hospital staff officers, 
and not exceeding $2500 to non-commissioned 
officers and privates, for war service within the 
continental boundaries of the United States, 
including the Panama Canal Zone, Porto Rico 
and Hawaii. For additional insurance an extra 
premium of $50 per $1000 per year will be 
charged. For officers of navy and naval militia 
extra charge will be $100 per $1000 per year 
for naval service in any part of the world. For 
members of Naval Reserve $50 per $1000 extra 
premium per year for service limited to Amer- 
ican waters and seas. 

The Farmers and Traders Life of Syracuse is 
attaching the following rider to all future poli- 
cies: The incontestability provision in this 
policy is hereby modified by adding thereto the 
following: If the death of the insured shall 
occur while, or as a result of, being engaged in 
military or naval service (outside of the United 
States) in time of war, the sum payable under 
this policy shall be the amount of premiums 
paid by the insured. 

The Metropolitan Life has adopted 
clause as follows: 

If the insured within five years of the date of 
his contract shall engage in military or naval 
service in time of war, this contract will re- 
main in full force and effect, except as to the 
provision hereinafter contained with respect to 
the total and permanent disability benefits, pro- 
vided the insured within thirty-one days from 
the date of engaging in such service shall notify 
the company thereof and shall pay such extra 
premium as the company may determine; the 
pro rata of such extra premium for the re- 
mainder of the current contract year to be paid 
within thirty-one days after notice of the 
amount thereof shall have been mailed by the 
company to the last known address of the in- 
sured; and succeeding extra premiums during 
the continuance of such service to be paid at 
the time that the premiums under the contracts 
shall be payable. 

If the insured shall fail to comply with the 
provisions of the preceding paragraph as to 
notice and payment of extra premiums and shall 
die while in such service or, within six months 
from termination thereof as the direct or in- 
direct result of such service the liability of the 
company under this contract shall be limited to 
the reserve theretofore accumulated on such 
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contract, based on the American Experience 
Table of Mortality with three and one-half per 
cent interest. ae 

Any total and permanent disability provision 
contained in this policy shall become inopera- 
tive in the event of such service within five 
years, but shall be restored after discharge from 
such service on evidence of good health satis- 
factory to the company. 


Instructions to agents are as follows: 


There will be added to the incontestable 
clause ‘‘except for violation of the ‘restrictions 
as to military or naval service.’ ”’ 

For the present, and until further notice, the 
extra premium has been fixed at $25 per thou- 
sand of insurance per annum, calculated from 
the day of enlistment. — 

Members of the National Guard, Militia or 
Naval Reserve, or men contemplating enlist- 
ment in any branch of military or naval service 
at the time the application is written, are lim- 
ited to $2000 insurance on an annual premium 
basis, which, together with the extra premium 
of $25 per thousand, must be collected on bind- 
ing receipt with the application. 

Officers of the Army and Navy are accepted, as 
heretofore, on special class policies only. As to 
limit in amount, annual premium and payment 
of extra premium, the same rule as laid down in 
the preceding paragraph applies. 

We will not permit canvassing at recruiting 
stations, or at military or naval encampments. 
The applicants must be bona fide residents of 
your city or town. 

Business from agents of other companies or 
brokers must not be accepted. 


The New York Life has issued the following: 


Special Notice Regarding War Clauses.—In 
addition to rules heretofore promulgated, No. 1 
War Clause will be hereafter placed in all poli- 
cies issued on the lives of applicants under 
twenty-five years of age (child’s endowments 
excepted) where the amounts involved do not 
exceed $5000. For any excess over $5000 a sep- 
arate policy will be issued, if risk is otherwise 
approved, containing War Clause No. 2. If poli- 
cies are to be issued with disability benefits, 
No. 3 War Clause will also be included. 

Until further notice members of the National 
Guard, Naval Militia, Red Cross, and other 
branches of the military service (including ap- 
plicants who state or, we have reason to be- 
lieve, intend to volunteer for any of these ser- 
vices) will be taken up to and including $5000 
with No. 1 War Clause (also No. 3 War Clause if 
disability benefits are granted). Any excess on 
such lives over $5000 will be issued, if approved 
otherwise, in a separate policy containing No. 2 
War Clause. 

As heretofore the company reserves the right 
to modify these rules, also to include the war 
clause in any other policy not heretofore cov- 
ered by rules, without notice, depending upon 
the existing situation with respect to military 
duty of or probable military calls on citizens. 





Statistics of Fraternal Societies, 1917 

The 1917 edition of Statistics of Fraternal 
Societies has been issued by the publishers of 
the Fraternal Monitor. This work gives in 
concise form a variety of data relating to 
rates, plans, cost, mortality, membership and 
financial standing of the leading fraternal 
societies operating in the United States. De- 
tails presented in the work include: Cost of 
management, total and per capita; deaths per 
1000 members; average age; number of as- 
sessments; amount collected per $1000; death 
losses paid; insurance in force; number of 
members and lodges; cost of joining; assets 
and liabilities of over one hundred and eighty 
societies. A number of mortality tables are 
given, including the complete National Fra- 
ternal Congress Table. The book sells at $1.10 
in flexible leather binding and 85 cents in 
manila, shipment prepaid. Copies of this work 
may be ordered through The Spectator Com- 
pany, New York. 
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ALEXANDER’S NEW BOOK 


“What Life Insurance Is and What It 
Does’”’ 


A PRIMER FOR LAYMEN AND STUDENTS 











A New Work by Veteran Secretary of Equitable 
Life—A Text Book for Laymen and Students— 
A Guide to Life Insurance Workers in 
Office and Field 

A comprehensive work bearing the title 
“What Life Insurance Is and What It Does” 
has been prepared by William Alexander, sec- 
retary of the Equitable Life Assurance Society, 
New York. The work is issued under the aus- 
pices of the National Association of Life Un- 
derwriters, with the name of The Spectator 
Company, insurance publishers, on the title- 
page as Selling Agents with the association. 

The experience which Mr. Alexander has 
gained as an instructor of agents, both by his 
pen and by word of mouth, during the past 
forty years, lends special interest to a work of 
this nature. The book is virtually a condensa- 
tion of the knowledge he has accumulated as 
to just the things laymen, students and agents 
should be familiar with in order to understand 
the basic principles of life insurance and how 
they are applied in carrying on this great 
business. 

Two merits of the book especially attract 
attention: its directness in appealing to the 
understanding and its marvelous simplicity in 
explaining what is often considered by laymen 
a mysterious and non-understandable subject. 

It will be noted that the book is not designed 
exclusively for agents but will prove of the 
highest value to insurance salesmen, because it 
explains in the clearest and simplest manner 
all the elementary truths about life insurance. 
The author states that there are no mysteries 
about life insurance, and the facts regarding 
it are exceedingly interesting. He explains 
the aim of the book as follows: 

1. To tell what life insurance is and what it 
does in so simple a manner that any intelligent 
person may understand all that the average 
layman wants to know, or needs to know, on 
the subject. 

2. To provide a preliminary text book for 
those who wish to make a thorough study of 
life insurance. 

3. To furnish a simple, but comprehensive, 
guide to those who are identified, or expect to 
be identified, with insurance work in the office 
or in the field. 

“What Life Insurance Is and What It Does” 
consists of six parts, with a supplementary 
chapter and an appendix. The scope of the 
work is plainly indicated by the headings of 
the several parts, as follows: 

First Part—Life Insurance Explained, What 
it Accomplishes. Second Part—The Life In- 
surance Company, How its Business is Con- 
ducted. Third Part—Other Kinds of Insur- 
ance. Fourth Part—Annuities. Fifth Part— 
Value of Life Insurance. Sixth Part—Tech- 
nical Words and Phrases. Supplementary 
Chapter—The Insurance Salesman. Appendix 
—How to Discover Correct Premium Charges. 
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By means of explanations and examples easy 
lessons in life insurance are provided, and a 
few hours’ study will enable the reader to ob- 
tain a fair preliminary education in the pringj- 
ples and practice of life insurance. Mr. Alex- 
ander handles his subject skillfully and com- 
prehensively in a simple, lucid style, treating 
theory and practice within the scope of about 
170 pages. 

Elsewhere in this issue will be found a full- 
page announcement regarding “WHAT LIFE 
INSURANCE IS AND WHAT IT DOES” 
in which it is explained that this work will be 
ready for delivery on or before June 1, 
Orders will be filled according to the priority 
of their receipt. “WHAT LIFE INSUR- 
ANCE IS AND WHAT IT DOES?” sells at 
$1.50 per copy, substantially bound in cloth, 
After reading this, promptly send in your 
order for one or more copies to The Spectator 
Company, Insurance Publishers, New York. 


Two New Provident Income Policies 

Following its recent change in regular policy 
forms, The Provident Life and Trust Company 
has extended its line of monthly income policies 
by adding two new forms. It will continue to 
issue the regular monthly income policy on the 
whole life plan, with premiums payable continu- 
ously or limited to twenty, fifteen or ten years. 

The new forms are long-term endowments, 
which in addition to providing an income for the 
beneficiary in the event of death of the insured, 
provide also for a life income to the insured, be- 
ginning at an age coincident approximately with 
the termination of his income-earning career. 
This policy may be taken to mature at either 
age sixty or sixty-five and may be paid for by 
continuous premiums or by premiums limited 
to twenty years. 

Take the case of a husband and wife, age 
thirty-five and thirty, respectively. The first 
provision the husband desires to make is for 
the protection of his wife and children should 
he die prematurely, say before age sixty-five. 
The policy therefore stipulates that if the in- 
sured shall die within thirty years, a monthly 
income of, say, $50, will be paid to the widow 
as long as she shall live, with the guarantee 
that whether she lives or not, at least 240 
monthly payments of $50—that is, $12,000 in all 
—will certainly be made. This guarantee, cov- 
ering the period certain, will furnish an income 
during the minority of any children living al 
the death of the insured. 

The second provision the husband desires to 
make is for a monthly income payable during 
the old age of his wife and himself. The policy 
therefore stipulates that if the insured lives 
thirty years, a monthly income of $50 will 
thereafter be paid to him as long as she shall 
live and then, upon his death, to his wife as 
long as she shall live, with the same guarantee 
as before, that 240 monthly instalments of $5) 
each will certainly be paid, whether or not the 
insured or his wife lives to receive them. The 
annual premium for this policy is $341.10. If the 
beneficiary dies during the premium-paying 
period,, the premium will be reduced to $297.40. 
In either case the premium will be further re 
duced by the annual distribution of surplus. 

The other income policy is somewhat of 
same nature, in that it is a long endowment in 
form, providing for a life income to the insured, 
beginning at the close of his income-earnins 
career. In the event of the death of the insured 
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prior to the maturity of the endowment, the 
policy provides merely for the payment of 240 
monthly payments certain without any provision 
for a continuous life income to a beneficiary. 
Likewise, in the event of maturity of the en- 
dowment, the income is paid to the insured for 
life, with twenty payments guaranteed, but 
makes no further provision for payment of a life 
income to a beneficiary. The premium at age 
of insured thirty-five for a policy of this nature, 
maturing in thirty years and providing a 
monthly income of $50, is $297.45, which, it will 
be noted, is the premium above designated as 
the premium to be paid under the former income 
policy if the beneficiary should die during the 
currency of the insurance. 

All of the Provident income policies make 
provision for the participation of the instal- 
ments certain in the annual distribution of 
surplus to the company. They also make pro- 
vision whereby the insured may retain complete 
liberty to change the beneficiary in so far as 
the payment of the instalments certain is con- 
cerned. The company has adopted a rule allow- 
ing term insurance to be superseded by an in- 
come policy without medical examination of 
the insured. The rates for the income policies 
are contained in a supplementary rate book, and 
a special form of application has been prepared 
for writing the policies. 

The development of income insurance is one of 
the most marked features of the past few years 
and these endowment income policies of the 
Provident extend the income idea in a compre- 
hensive and serviceable manner. 





Journal of the Chartered Insurance Institute 


During the period of the great war which 
is devastating Europe, the operations of scien- 
tific bodies and associations have been largely 
suspended. This is the case with the Char- 
tered Insurance Institute, which, for the sec- 
ond year, reports the stoppage of examina- 
tions, owing to the fact of so many students 
being engaged in military service. 

The Institute has, however, published the 
nineteenth annual volume of the Journal cov- 
ering the report of the annual meeting, with 
balance sheets, and the iist of member insti- 
tutes. It also contains some papers of interest 
to insurance officials and students, including 
the following: The Construction of a Mor- 
tality Table from Population Figures, by 
Robert Thodey of New South Wales; The 
Development of Monthly Income Insurance, 
by A. Gordon Ramsay of Toronto; Fire-Re- 
sisting Properties of Australian Hardwood, 
by V. B. Trapp of Victoria, Australia; Soap 
Works, by Thomas A. Liley of Bristol; Tan- 
ning, Currying and Leather Dressing, by G. A. 
Durras of Leeds; The Fire Hazard of Grain 
Elevators, by John Calder of Toronto, and 
State Insurance and Workmen's Compensation, 
by W. E. Gray of London. 

This volume consists of some 260 pages and 
has a complete index to all the nineteen annual 
volumes issued, thereby facilitating prompt 
reference to the various topics presented for 
discussion. The work sells at $3 per copy 
and orders for the nineteenth and preceding 
volumes should be addressed to The Spectator 
Company, New York. 
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INTEREST TABLES FOR SMALL 
LOANS 


Amounts of Interest at Varying Rates 
per Month 


The business of making small loans is an ex- 
tensive one in this country, and in recent years 
the persons engaged in it have been brought 
under legislative control in a great many 
States. Remedial loan sccieties have been 
established in many cities and the banking 
laws have been invoked in several States for 
the establishment of loan houses limited to a 
legal rate of interest of from two to three per 
cent a month. 

These loan associations and loan houses have 
to make many thousand interest calculations 
on the loans granted and, in order that they 
may save the labor involved, a work has been 
prepared bearing the title Interest Tables for 
Small Loans. The compiler is Arthur H. Ham, 
director division of remedial loans of the Rus- 
sell Sage Foundation. The tables have been 
examined and approved by the National Feder- 
ation of Remedial Loan Associations, the Amer- 
ican Association of Small Loan Brokers, the 
Supervisor of Loan Agencies of the State of 
Massachusetts, the Banking Department of 
New Jersey, while other leading State Banking 
Departments have approved them as calcu- 
lated to be very useful, if not absolutely neces- 
sary, to small loan brokers in computing in- 
terest. 

The tables show amounts of interest at the 
rates per month of 1, 1%, 2, 2%, 3 and 3% per 
cent on sums of 50 cents to $300 for periods of 
one to thirty days. Also tables showing 
monthly and total interest at these rates and 
upon loans of these amounts made for 4, 6, 8, 10 
and 12 months and repayable in equal monthly 
instalments. An added feature of value to of- 
ficials charged with the administration and en- 
forcement of small loan laws is the formule 
for calculating interest and discount on loans 
repaid in any number of daily, weekly, monthly 
or other instalments. 

The publishers know of no other series of 
tables that meet the requirements of small 
money-lenders, and it is in response to re- 
peated requests for such tables that these have 
been prepared and are now offered for sale. 
Their publication at this time makes them 
especially valuable to loan agencies operating 
in those States whose laws regulating the small 
loan business and fixing the interest rate that 
may be charged are now undergoing changes. 

The book contains 60 pages of tables, 64% x 9%. 
It is printed on heavy ledger paper of excel- 
lent quality and strongly bound in half morocco. 
It will lie flat when opened at any page. The 
work is fully thumb-indexed for ready refer- 
ence. 

It sells at $4 per copy and orders will be 
promptly filled by the publishers—The Specta- 
tor Company. 


Retail Credit Company Opens Division 
fice in Detroit 

The life insurance companies operating in the 
State of Michigan will be interested in the im- 
proved inspection facilities in that State, avail- 
able through the new division office the Re- 
tail Credit Company has opened in Detroit. 
This office will handle inspections in the State 
of ‘Michigan and in the Province of Ontario, 
Can. 

The Detroit office is located in the Owen 
building and will be managed by Thomas R. 
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Salley, who was formerly chief inspector in 
Detroit, when the inspection businesss in that 
city was handled through the Chicago division 
office of the company. 


The Best Company and the German-Ameri- 
can Life of Omaha 


The German-American Life Insurance Com- 
pany of Omaha, Neb., is one of the numerous 
companies which have criticised the Alfred M. 
Best Company and the Best Insurance refer- 
ence books on the grounds of bias or prejudice. 
A photographic reproduction of a spicy letter 
written by President G. L. E. Klingbeil of the 
German-American Life, dated April 5, 1917, to 
the Alfred M. Best Company, shows a flaring 
black block, with the words appearing in white, 
which has been circulated widely through the 
mails by that company. THE SPECTATOR makes 
the following extracts from the letter. 

Your galley proof of proposed 1917 report upon 
this company received. In conformity with past 
practice of your concern when reporting on this 
company, your proposed announcement is again 
pregnant with inconsistencies and misrepre- 
sentations. I am somewhat curious to ascer- 
tain your motive for mailing such proof to this 
office. 

We reprint only a portion of the letter sent 
out by President Klingbeil. Other sentences 
puncture the A. M. Best Company with denun- 
ciations, intimating in strong terms improper 
motives in mailing the proof of the criticised 
report to the offices of the German-American 
Life. 


The National Association 
[To the Editor of THE SPECTATOR] 


Absence from the office has prevented my 
writing you earlier and expressing, in behalf 
of the National Association of Life Under- 
writers, our sincere thanks and appreciation of 
your good will as expressed in your editorial 
published in THE SPECTATOR on March 22, and 
also copy of our ‘‘open letter’? of February 12, 
addressed to the life insurance companies of 
America. 

You have always shown a desire to aid our 
Association and boost its cause generally, and 
I am sure you will never have cause to regret 
such generous efforts in our behalf. 

The companies have responded to our letter in 
a very creditable manner and are offering in 
many ways to assist us in forwarding our mem- 
bership campaign, and, as a result, I am sure 
many will join our ranks who otherwise would 
have been more reluctant to associate with us, 
at least for some time to come. 

With further assurances of our appreciation 
of your courtesy and with all good wishes for 
the continued prosperity of THE SPECTATOR, 

I am, 

JOHN NEWTON RUSSELL, President, 
National Association of Life 
Underwriters. 
Los Angeles, Cal., April 9, 1917. 


Insurance Men to Aid Farming 

Thirty male employees of the home office of 
the Security Mutual Life Insurance Company of 
Binghamton, N. Y., have pledged themselves to 
spend their summer vacation as farm laborers, 
giving their services without remuneration to 
farmers who need help in caring for and har- 
vesting their crops. As the problem of farm 
labor in peace times and under normal condi- 
tions has been a vexatious one, the situation 
arising through the calling to service of thou- 
sands of men emphasizes the gravity of the 
situation that may arise through a shortage of 
food products incidental to the war. It is under- 
stood that the movement inaugurated by the 





Casualty, Surety, Etc. 


employees of the Security Mutual is appealing 
to a large number of employees of insurance 
companies throughout the country. 





The Amicable Life 


Artemas R. Roberts was re-elected president, 
of the Amicable Life of Waco at the recent 
meeting of the stockholders. In view of the ef- 
forts of disgruntled persons to impair the pro- 
gress of the company by litigation, President 
Roberts addressed a circular letter to the stock- 
holders in defense of his successful adminis- 
tration of the company’s affairs. Included in 
the letter are a number of statistical tables 
which show the growth of the Amicable Life 
since its inception. The company’s mortality 
experience during the past five years has been 
very favorable, falling from 63 per cent of the 
expected in 1912 to 29.6 per cent of the expected 
in 1916. The insurance in force at the close of 
last year was $16,130,362. The total admitted 
assets as of December 31, 1916, were $2,663,805, 
against which were total liabilities of $1,109,401, 
leaving a surplus to policyholders of $1,554,404. 


Aids Belgian Relief Committee 


The special committee working under Mr. 
Hoover’s commission for the relief of Belgium 
has started a special campaign to provide a 
necessary extra meal for the children of Bel- 
gium. The cost is $1 per month per child. 
One comparatively small life insurance office 
has agreed to provide the children of Morisnet, 
Province of Liege, with the extra meal daily 
for six months (210 children). Other offices 
should follow this example and take a village. 

Inquiries as to how to do it should be ad- 
dressed to Chas. H. Burr, secretary, Room 2932, 
No. 120 Broadway, New York city. 


Life Notes 


—The Supreme Council of the Royal Arcanum has 
been authorized to continue business pending a final 
decision as to the making of the temporary receiver- 
ship permanent. 

—Robert L. Douglas, who in 1872 organized the 
Cincinnati Life Underwriters Association, the first in 
the country, died recently at Piqua, Ohio, at the age 
of eighty-four. 

—The Continental Assurance of Chicago, the Pro- 
tective Life of Birmingham and the Wisconsin Life of 
Madison have been admitted to membership in the 
American Life Convention. 

—Those young men in the employ of the Southland 
Life Insurance Company who are required to go to 
war under the call of the country will be paid by the 
Southland the same salary they are now getting, less 
the amount received from the Government; and on 
their return from service each will be given a position 
with the company. 

—The Germania Life reports that the new business 
for March was $4,360,667, which is the largest volume 
ever reported in any one month since its organiza- 
tion fifty-seven years ago. Paid-for business thus far 
in April is at the rate of more than $4,000,000 a month. 
The business for the first quarter of 1917 is forty per 
cent more than that of 1916, the banner year in the 
company’s career. 


—On March 20 J. B. Fellheimer and Howard C. 
Hegeman withdrew from the James Tracy Hill Com- 
pany, Inc., of New York, on which date the entire 
assets and liabilities of the James Tracy Hill Com- 
pany were assigned to J. B. Fellheimer and H. C. 
Hegeman. This included the general insurance busi- 
ness to that date and the management of the Pitts- 
burgh Life and Trust Company, which is now repre- 
sented by J. B. Fellheimer of 141 Broadway, Suite 
1610-11-12 and 18, where Mr. Fellheimer is conduct- 
ing the general business and devoting his attention to 
the interests of the Pittsburgh Life and Trust. Mr. 
Fellheimer has been the leading producer of the com- 
pany for several months. 
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CASUALTY, SURETY & 
MISCELLANEOUS 


Accidents in Illinois 

The Industrial Board of Tllinois, which has 
charge of the administration of the Workmen’s 
Compensation Law of the State, received 3263 
reports of accidents to workmen during March. 
Of these 49 resulted fatally, 9 in permanent 
partial disability and 3093 in temporary total 
disability. The total compensation paid injured 
workmen, or the dependents of those killed in 
the course of their employment, was $292,126, 
and in addition there was $44,054 paid for medi- 
cal services rendered injured workmen. At the 
close of the month there were still pending 655 
arbitration cases, 417 review cases and 81 lump- 
sum petitions. The arbitrators in the various 
cases that came before them in March ordered 
$90,011 of compensation to be paid, while the 
board ordered $142,566 paid in lump-sum settle- 
ments. There were 295 arbitration cases filed 
with the board last month, 56 review cases, and 
151 lump-sum petitions. Of the arbitration 
cases compensation was ordered paid in 134 
cases, while in 48 cases compensation was de- 
nied. 








Five New Compensation Laws 

Workmen’s compensation laws have been 
enacted by the legislatures of five States so far 
this year. The new laws are in the States of 
Idaho, Utah, South Dakota, Delaware and New 
Mexico. In Idaho there are two methods of in- 
surance, either in a State fund or by depositing 
a bond in an approved company guaranteeing 
the employer’s ability to pay compensation 
claims. The Utah law creates a State fund but 
provides for stock and mutual companies as 
Dakota the laws are similar to that of Indiana, 
well. In Delaware, New Mexico and South 
where there is no State fund, and the com- 
panies are permitted to operate. ; 

The Missouri Legislature adjourned without 
enacting any of the compensation bills that 
were introduced. While bills will be introduced 
in Florida and Georgia, it is not expected that 
either measure will pass. There is a possible 
chance that the Tennessee Legislature may ap- 
prove the bill that is now pending. 


Union Casualty’s Ohio Creditors 

In the case instituted by the Attorney-Gen- 
eral of Ohio against the defunct Union Casualty 
Company of Maryland, Judge Dillon of the Com- 
mon Pleas Court at Columbus has held that 
Ohio creditors of the company must be paid be- 
fore the deposit made with the Insurance De- 
partment can be distributed otherwise. Sam- 
uel M. Cooper, receiver of the company, had 
made a demand for the $50,000 thus deposited 
on the ground that it was made merely as an evi- 
dence of good character and was in no sense for 
the benefit of Ohio creditors. 


Continental Casualty Bonus to Employees 

President Alexander, of the Continental Cas- 
ualty of Chicago, announces that all employees 
of the home office whose wages are less than 
$150 a month, and who had been in the ser- 
vice of the company six months on the first of 
April of this year, will receive a bonus of ten 
per cent of their salary, to be paid every six 
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months. Those who had not been with the com- 
pany six months on the date in question will be 
granted a bonus at the expiration of a half 
year’s service. Mr. Alexander says that this 
action on the part of the company is due to the 
trying times anticipated for wage-earners as a 
result of our participation in the war. 


Massachusetts Compensation Matters 

Interest is keen in the forthcoming report 
of the committee on joint judiciary of the Mas- 
sachusetts Legislature with reference to the re- 
port of the recess commission on compensation 
matters. 

It is not expected that the committee will re- 
port the recommendation in Senate bill 370, in 
so far as it urges a monopoly. Whether a re- 
port favoring the amended bill, submitted by 
Counsel Pillsbury of the Massachusetts Em- 
ployees Insurance Association, will be reported 
or not remains to be seen. This amended bill 
would permit competition among mutual com- 
panies and self-insurance. 

As for the selection of his own doctor by an 
injured employee the bills favoring this step 
have been approved and reported favorably by 
the committee. 

Regarding self-insurance, it seems not un- 
likely that some form of self-insuring will be 
favored under reasonable restrictions. 

On the main issue, however, as to what com- 
panies may be permitted to do business, it is 
generally believed that no action will be taken 
this year to change existing conditions, thus 
allowing a more mature experience to deter- 
mine this large issue more completely. 


Connecticut Case on Double Compensation 

Many new propositions under the compensa- 
tion law of the State of Connecticut have re- 
cently been raised before judges of the superior 
court of Hartford county, but one different from 
any other came before Judge Edwin B. Gager 
of Hartford last week. 

David Rosenbaum, a minor, had been em- 
ployed by the Hartford News Company and was 
at the railroad station on March 12, 1916. He 
suffered an injury which resulted in the ampu- 
tation of his right leg. He made claim on the 
New York, New Haven and Hartford Railroad 
Company, and on June 24, 1916, the company 
paid him $3000 and made an agreement which 
provided that Rosenbaum make claim for com- 
pensation on his employer. The agreement pro- 
vided that if the claim was rejected by the 
compensation commissioner that the railroad 
company would take the matter to the courts 
and to the supreme court, if necessary, con- 
duct all of the litigation in the interest of 
Rosenbaum at its own expense, and if the liti- 
gation eventually went against Rosenbaum the 
railroad company agreed to pay him $1092 in 
addition to the $3000, and to buy him an arti- 
ficial leg. The $3000 which the company paid 
to Rosenbaum through his father as_ his 
guardian was more than the boy would have 
been entitled to receive from the employer in 
the way of compensation. 

In accordance with the written agreement, the 
boy subsequently made claim for compensation, 
and when all of the facts appeared the com- 
missioner dismissed the petition for compensa- 
tion, holding that, as the boy had once been 
compensated for the injury, he could not get 
double compensation under the law. The rail- 
road company, in accordance with the agree- 
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ment, took the appeal. W. W. Myers, of the 
railroad’s staff of counsel, appeared on the 
Rosenbaum side of the case, while Thomas 
Hewes appeared for the employer and the Hart- 
ford Accident and Indemnity Company, insurer 
of the employer. 

Mr. Myers took the position that, under the 
law and the circumstances as disclosed, the 
employee was not barred from double compen- 
sation, which, it was admitted, was the pur- 
pose of the action. It was admitted, too, that 
in the event of the case going to trial and 
judgment being awarded Rosenbaum against his 
employer, that the employer had a cause of 
action against the railroad company for the 
amount of such judgment as he might have to 
pay. 

Mr. Hewes argued that the law provided for 
but one compensation, and he said the legisla- 
ture never intended there should be double com- 
pensation. He characterized the agreement 
the railroad company had entered into with 
Rosenbaum as a wonderful document. Judge 
Gager reserved his decision. 


Insurance Commissioners Meet 
[Special Dispatch to THE SPECTATOR] 


DES MOINES, Iowa, April 17.—Insurance Com- 
missioners representing twenty-four States are 
meeting at Des Moines. Discussion of the 
proper method of handling German companies 
doing business in the United States resulted in 
the approval of hard and fast rules submitted by 
Superintendent Phillips of New York; such rules, 
however, were subject to slight modification in 
other States than New York in which German 
companies are domiciled. 

As long as the companies conform to the rules 
they will be allowed to carry on their business. 
Should they attempt to evade or break any of 
them the different States will be notified by 
the State in which the offender is domiciled and 
the right to operate will be immediately can- 
celed. The requirements are given on another 
page of this issue. 

C. F. Nesbit, Superintendent of Insurance, 
wired from Washington, D. C.: I suggest a 
committee immediately take up the question of 
additional charge of life companies for men 
entering the army or navy of the United States; 
I see no justification for so great a charge as 
ten per cent of face of policy annually. I 
feel such charge tends to discourage enlistment 
and suggest that army and navy be handled by 
central bureau of insurance and _ distributed 
among the life companies in proportion to their 
relative size and strength, such business to be 
handled without commission of any kind. Also 
that until the expected mortality of any com- 
pany is reached no additional charge of any 
kind should be made. 

Following the reading of the telegram, a 
resolution asking the co-operation of the vari- 
ous Commissioners was introduced as follows: 

Whereas first rate American war mortality ex- 
perience is desirable and important for future 
use and, 

Whereas such experience can only be had 
through Federal action, 

Therefore Be It Resolved, That the United 

States War and Navy Department be and such 
departments are hereby respectfully requested 
to establish a Federal Life Insurance Service 
Bureau through which specific data as to life 
insurance upon enlisted men as well as mor- 
tality experience upon such men may be ob- 
tained. 
_ Action was referred to committees. Other 
important questions which were referred to 
committees were recommendation of Col. Young 
that a committee act on the advisability of 
drafting a uniform bill covering automobile in- 
surance, the request of Eastern companies that 
workmen’s compensation rates be raised. The 
proposal to draft a uniform law for organiza- 
tion of live stock companies was declared in- 
advisable at this time. 

B. Mansfield of Connecticut was named on the 
executive committee to succeed E. R. Harper of 
Denver, former Commissioner from Colorado. 
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COMPENSATION LAW 


Many Changes Proposed in New York 
Statute 
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Insolvency of Insured Not to Relieve Carrier— 
Other Amendments 


ALBANY, April 17.—A bill has been intro- 
duced by Senator Ramsperger of Buffalo, 
amending Section 16 of the Workmen’s Compen- 
sation Law by striking out the provision which 
permits the payment of death benefits to de- 
pendent husbands. The bill defines the terms 
“child’’ or ‘“‘children’’ as including a legitimate 
child or children of the deceased, and also an il- 
legitimate child or children of the deceased for 
whom the deceased provided support at the 
time of his or her death. 

A bill has been introduced by Senator Co- 
tillo of New York, amending Sections 12, 18 and 
20 of the Workmen’s Compensation Law by re- 
ducing from fourteen days to seven days the 
time after injury during which compensation 
shall not be allowed. Notice of injury must be 
given to the commission and to the employer 
within five days instead of ten days after dis- 
ability. 

The Senate Insurance Committee has reported 
out and the Senate has advanced to third read- 
ing the bill of Senator Boylan, adding a new 
section (109) to the Insurance Law, by requir- 
ing policies of insurance against damage or loss 
from accident or injury to employees or other 
persons for which the insured is liable, or 
against loss or damage to property caused by 
horses or vehicles, and for which the insured is 
liable, to contain a provision that the in- 
solvency or bankruptcy of the insured shall 
not release the insurance carrier. 


Accident Policy Conditions 
The position taken by the Attna Life Insur- 
ance Company as regards the coverage under 
accident and health policies, while the insured 
is doing military service, are as follows: 


1. Until further notice, holders of accident 
policies in this company, who are members of 
the National Guard, Naval Militia, or so-called 
Home Guard organizations, will be covered in 
full while performing military service on land 
within the continental limits of the United 
States, except aviation service, which is not 
covered. 

2. This extension will not apply to members 
of the Naval Militia or other naval organiza- 
tions after they shall have gone on board any 
naval boat or vessel of any sort. 

3. This extension will not apply to health in- 
surance, which is not effective while policy- 
holders are engaged in military or naval 
service. 

4. Agents should not solicit new business on 
men already members of, or intending to apply 
for, membership in the National Guard, Naval 
Militia, or Home Guard, but especially selected 
risks of that character may be insured (except 
under Acme policies, which are not to be is- 
sued to new risks already members or intend- 
ing to apply for memberhsip in such organiza- 
tions ) for not exceeding limits of $3000 and $15. 

This ruling is temporary, and circustances 
may at any time require its modifications. 


THE HANDY CHART, 1917.—The foot-note “B” 
appearing in connection withthe liabilities of the 
Hartford Accident and Indemnity Company should 
read: Includes $400,000 voluntary contingent reserve. 
A battered ‘4’? makes the note appear as $100,000, in- 
stead of $400,000. 


143 


Fire Insurance 


The Handy Chart 

The 1917 edition of The Handy Chart of Casu- 
alty, Surety and Miscellaneous Insurance Com- 
panies in America gives ten years’ figures of 
their financial standing and business. The in- 
formation is complete and reliable and the new 
edition is fully up to the high standard of pre- 
vious editions of this very useful publication. 
Published by The Spectator Company of New 
York. Manila cover, 25 cents; flexible leather, 
50 cents. 


Casualty Notes 
—The Western Life and Casualty Company of Den- 
ver, Col., is contemplating an increase in its paid-up 
capital of $50,000. The present paid-up capital is 
$100,000, 


—The Utica Mutual Compensation Insurance Cor- 
poration of Utica, N. Y., has removed its home office 
from the Utica National Bank building to the Mayro 
building, 239 Genesee street. 


—The Kentucky Central Life and Accident has pur- 
chased a new home-office building at Anchorage, Ky. 
The building is that formerly occupied by the Citizens 
National Life, which was merged with the Inter- 
Southern Life of Louisville. The Kentucky Central 
Life and Accident recently changed to a stock basis, 
with a capital of $105,000. Plans are under way for 
an extension of the company’s field of operations to 
other States, 


—The license of the Boosters Accident Association 
of America, with home offices in the Northwestern 
National Life Building, Minneapolis, Minn., authoriz- 
ing the association to transact business in the State, 
has been suspended by the Minnesota Insurance De- 
partment, and the association notified not to write any 
new business or issue any new contracts after that 
date. This action was taken by the Department pend- 
ing the outcome of an examination of the affairs of 
the association. Should the Department decide to 
relicense the association the same will te given due 
notice. 


FIRE INSURANCE 


NEW YORK SURVEYS 

Interest in War Situation—The war is 
waking up the underwriting interests of this 
city and brought it to our very doors with 
respect to the notice required in the way of 
rates for life risks, limitations in fire policies 
and increased taxes for the general govern- 
ment. The life companies have stated very 
clearly the terms upon which their policies on 
the lives of combatants in the service may 
cover the risk of death. The question how far 
the fire companies may go in the protection 
of munition plants has been under discussion 
for some weeks before the deciaration of war, 
and it is not yet finally settled. The marine 
war risk rates are also open to question, but 
it is intimated that the Government Insurance 
Bureau will take care of the American risks, 
though it is difficult to see how, with a fighting 
alliance with other nations, insurance such as 
is granted to Americans can be refused to 
the American allies abroad. In the aspect 
of individual participation in active hostilities, 
the rally a few months ago to the call for 
militia service on the border was so spontan- 
eous that we do not doubt the ranks of the 
volunteers now enlisting will contain a fair 
share of underwriting employees. We wish 
them all good luck and a safe return. 


Discuss Munitions Hazards.—One of the 
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best movements recently suggested is the prop- 
osition to use the National Fire Protection 
Association service to make a schedule for 
munition plants that will reduce the fire risk 
to a minimum of hazard. The values involved 
require insurance, and companies are not 
averse to accepting the risks, providing the 
risks are made safe under rigid rules and 
rated on a paying basis. 

Insurance Society’s Dinner Annulled.— 
Because of conditions due to the war with 
Germany, it has been deemed advisable to 
cancel the annual dinner of the Insurance So- 
ciety of New York, which was to have been 
held at the Hotel Astor on April 24, and at 
which Major-General Leonard Wood, James 
M. Beck and Senator J. S. Frelinghuysen were 
to have been the guests of honor. 


CHICAGO AND THE WEST 

National Board’s Offer Accepted.—The 
National Board’s offer to the Government has 
been accepted by the War Department, and the 
Board’s facilities are now being utilized. Es- 
pecial efforts are being made to protect grain 
elevators and food warehouses, as well as the 
cotton storage quarters. 

Theft Losses Heavy.—The automobile un- 
derwriters are wild over the continued losses 
on their risks by theft and pilferage. They 
are doing all they can to stop the losses, and 
are especially down on the joy riders, to whom 
they attribute the beginning of the losses. The 
thieves display considerable ingenuity in cov- 
ering their tracks and removing the descrip- 
tive part of autos to baffle the police. The 
underwriters hail with joy the movements in 
State Legislatures, near and far, to increase 
the penalties for this crime. 


BOSTON AND VICINITY 


Insurance Society Banquet. — Arrange- 
ments for the first annual banquet of the 
Insurance Society of Massachusetts have been 
completed, and every one is looking forward 
to a gala patriotic event at the City Club next 
Saturday night. The banquet starts at 6:30 
o'clock. The speakers include former Presi- 
dent William Howard Taft, Governor Samuel 
McCall, Mayor James M. Curley, Vice-Presi- 
dent Walton L. Crocker of the John Hancock 
Mutual Life, and Attorney Harry Sawyer of 
the Employers Liability. 

William R. Hedge Elected.—William R. 
Hedge, for a number of years vice-president 
of the Boston Insurance Company, has been 
elected president of the Boston and Old 
Colony insurance companies, succeeding the 
late Ransom B. Fuller. 

Death of Thomas L. OBrion.—Thomas L. 
OBrion, senior partner of the insurance 
agency firm of OBrion, Russell & Co. of Bos- 
ton, died last week at his home in Brookline 
aged 74 years. He was born in Portland, 
where he began his insurance career, coming 
to Boston in 1873. He was prominently identi- 
fied with Boston insurance affairs outside his 
own particular firm and had hosts of friends 
in the fraternity. There will be no change in 
the style of the firm. 
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WESTERN UNION MEETING 


Session at Philadelphia Replete with 
Patriotism 








TORNADO FORMS DISCUSSED 





Bureau Relations Also Aired—Use and Occupancy 
Contracts—Other Business Matters 
Patriotic willingness to help the Federal Gov- 
ernment in any way possible during the war 
crisis and interest in the underwriting problems 
growing out of the conflict were the predom- 
inant features of the semi-annual meeting of 
the Western Union, held at the Bellevue-Strat- 
ford, in Philadelphia, Wednesday and Thursday 
of last week. President Bissell, of the National 
Board of Fire Underwriters, made a deep im- 
pression by his report on the offer of the Na- 
tional Board to place all its records and facili- 
ties and the services of its experts at the dis- 
posal of the Government. He detailed the con- 
ferences with the Commission for National De- 
fense, and outlined the special service the in- 
surance men can render by assisting in the 
conservation of the food supplies of the country, 
insisting upon adequate safeguards for all places 

where grain, meats, ete., are stored. 

Aside from this, the chief interest of the 
meeting grew out of the relations between the 
Union and the Bureau and the changes in the 
tornado rules. The governing committee in its 
report reviewed the situation as regards the 
mixing of agents, with special reference to the 
attempt of the Western Insurance Bureau to 
make appointments of other officials in union 
bank agencies. This was referred to a special 
committee, which reported on the following day. 
It recommended that the Union stand by its 
position in defense of its bank agencies, and 
suggested certain concessions in regard to the 
purchase of agencies which had been urged by 
the Bureau as a compensation for this. While 
some members evinced some feeling against the 
co-operation agreement, the sentiment of the 
majority was that it should be maintained if 
that could be accomplished without making too 
great surrenders. 

The meeting was well attended, but a number 
of the familiar faces were missing. George W. 
Law of the Royal, Charles W. Higley of the 
Hanover and W. L. Steele of the Niagara were 
not present for the first time in a number of 
years, and many of the company officers from 
New York who usually attend were not present, 
owing to the pressure of demands growing out of 
the war crisis. John Marshall, Jr., of the Fire- 
mans Fund, was in the chair for the first time 
since his election as president, and he made a 
good presiding officer, keeping business moving 
along with dispatch. A number of the routine 
reports were passed, the chairman explaining 
that they would have reports for the annual 
meeting. 

CONFERENCE COMMITTEE MEMBERSHIP 

No change was made in the number of mem- 
bers of the conference committee, the Bureau 
having suggested a reduction. It was decided 
also not to change the date of the September 
meeting, as had been suggested by the Eastern 
Union. The large city conference committee 
reported that complaints had been received as 
to conditions in Chicago and St. Louis, and 
recommended that a new committee be ap- 
pointed. The report on the Central Actuarial 
Bureau reviewed its work in the supervision of 
sprinklered rates and conditions, and suggested 
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prompt co-operation. The report on the stand- 
ardization of the term rule showed the States 
to which it had been applied and outlined the 
changes contemplated for the future. The re- 
port on certificates of deposit said that such 
deposits were being used to influence business 
in other lines than in hail insurance, where the 
abuse had originated, and urged discontinuance 
of the practice. On general cover contracts the 
report recommended the adoption of the East- 
ern Union rule. Consideration of fire covers by 
inland marine policies was referred to the pro- 
posed meeting of marine companies. 


TORNADO POLICY FORMS 


The report of the tornado committee furnished 
considerable interest. It recommends a blanket 
form for the use of building and loan associa- 
tions, with a limit of liability on any one build- 
ing and a provision that in case of loss recoy- 
ery should be restricted to the equity under the 
mortgage. This was strongly objected to, and 
the report was lost. The following morning it 
was reconsidered and was again lost by half a 
vote. Certain members then rose to explain 
their votes, the governing committee having 
strongly urged the support of the committee, 
and these explanations cleared up certain 
points, as a result of which another reconsid- 
eration was made and the changes were carried. 

Much interest attached to the report of the 
committee on use and occupancy forms and 
schedules, owing to the great increase in the 
demand for such protection. The committee 
recommended the use of certain forms, and ad- 
vised against the use of any valued form which 
did not provide that the loss should be settled 
at ‘not to exceed’’ a stipulated amount per 
day. 

The next meeting of the Union will be held in 
September at the Traymore in Atlantic City. 


Important Reinsurance Measure 

A bill has been introduced in the Illinois 
Legislature regulating reinsurance of fire in- 
surance companies. A company is prohibited 
from carrying a net liability above its rein- 
sured liability on any risk in Illinois in excess 
of ten per cent of its capital and surplus. It is 
further provided that no company shall rein- 
sure more than one-half of the total liability as- 
sumed or written on any one risk in the State. 
If this bill should go through it would prevent 
the present plan of writing an entire line in one 
company and then reinsuring the bulk of the 
risk in other companies. 


James J. Boland Buys National Lumber 

James J. Boland of Scranton, Pa., and inter- 
ests allied with him have purchased the Na- 
tional Lumber Insurance Company of Buffalo, 
N. Y., which was incorporated in 1905. It is 
capitalized at $200,000. James J. Boland, presi- 
dent of the James J. Boland Agency, has been 
elected president of the National Lumber. Some 
of the original stockholders will retain their 
holdings in the reorganized company. 

The officers and directors of the National Lum- 
ber Fire Insurance Company, as reorganized, are 
as follows: President, James J. Boland, Scran- 
ton; vice-president, Chas. Diebold, Jr., Buffalo, 
N. Y.; general counsel, R. S. Houck, Scranton; 
treasurer, N. P. Boland, Scranton; secretary, J. 
Russell Jones, Scranton; directors, William H. 
Crosby, Buffalo, N. Y.; N. A. McDonald, Buffalo. 
N. Y.; R. H. Griffin, Buffalo, N. Y.; C. G. Boland, 
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Scranton; Irving Fisk, Buffalo, N. Y.; Edward 
E. Coatesworth, Buffalo, N, Y.; William H. Hill, 
Buffalo, N. Y.; M. S. Tremaine, Buffalo, N. Y. 


Underwriters Laboratories’ Patriotism 

The Underwriters Laboratories has offered to 
place the use of its label service at the disposal 
of the Federal Government at actual cost, to 
secure the benefit of its inspection service in 
guaranteeing that the Government gets what it 
pays for in the matter of war supplies. It is 
presumed that this offer will be available only 
in such plants as are now using the label ser- 
vice on fire protection and fire prevention de- 
vices. Many of these plants also turn out muni- 
tions of war, and as the laboratories’ inspectors 
are in the plants they could inspect the output 
and attach the label, thus relieving the Federal 
yovernment of much detail inspection work and 
assuring it that contract specifications will be 
lived up to. 


Verment Underwriters Meet 

The annual meeting of the North Eastern 
Vermont Association of Underwriters met at 
the new St. Johnsbury House Thursday, April 
12, 1917, after a luncheon. 

Fred B. Luce, chairman of the executive com- 
mittee of the New England Exchange; A. J. 
Murphy, chairman, and other members of the 
rating committee of this district and general 
special agents in good numbers were present at 
this time. 

George H. Morrill extended an invitation to 
the members to visit his sugar camp, where the 
members had Sugar on Snow with him after the 
meeting. 


Cleveland Exchange Acts on Mercantile 
Floaters 

The governing committee of the Cleveland 
Fire Insurance Exchange, at a meeting held 
April 2, adopted a resolution endorsing the views 
expressed by the Mid-Year Conference of the 
National Association of Insurance Agents held 
at Washington in February, 1917, relative to the 
Overhead writing of mercantile floaters, ‘‘and 
especially urges the president of the National 
Association to appoint a committee to confer 
with the companies, with a view to correcting 
this evil.’ 

Resolutions have also been adopted by the 
following boards approving the action taken by 
the National Association o, posing the further 


use of the mercantile floater as a method of 
overhead writing: St. Louis, Mo.; Rochester, 
N. Y.; Providence, R. I.; Portland, Me.; San- 
dusky, O. 


Hail Manager Appointed 

Mowry & Gordon, managers of the hail de- 
partment of the German-American of New York 
and the German Alliance of New York at Min- 
neapolis, Minn., announce the appointment of 
James B. Cullison, Jr., as assistant manager in 
the hail department of these companies. 

The Twin City Fire and the Middlewest Fire 
Underwriters Agency of Minneapolis, Minn., an- 
nounce the appointment of Mr. Cullison as 
manager of the hail department of these com- 
panies. 

Mr. Cullison was formerly with the Security 
of New Haven, Conn., with which company he 
has been for several years as special agent for 
the States of Oklahoma and Texas. 








Two Mutual Automobile Companies 

James Tracy Hill is now engaged in the 
organization of the National Mutual Automobile 
Fire Insurance Company and the National Mu- 
tual Automobile Casualty Insurance Company. 
The required number of subscribers and cars 
have already been secured, and the two compa- 
nies will begin writing business in the near fu- 
ture. Mr. Hill will have three fire and casu- 
alty insurance men associated with him. 





Fire Notes 
—The Towner full war risk bill has passed the New 
York Senate. 
—Joseph G. Brown of Montpelier becomes Ver- 
mont’s first Insurance Commissioner. 
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—The Western department of the Springfield Fire 
and Marine is now writing explosion insurance. 

—The Arizona Fire has voted to increase its capital 
and surplus $100,000 each, and will issue new stock. 

The German-American of New York and the 
Northen of London are writing bombardment insur- 
ance. 

—The New York Assembly has passed the Coffey 
bill to permit marine companies having at least 
$400,000 capital to write fire risks. 

—Stanley G. Carter, special agent for the West- 
chester Fire in Pennsylvania and Maryland, died on 
Saturday, April 14, after a brief illness. 

—J. T. Harrop, formerly special agent for the Con- 
tinental in Illinois, has been appointed Illinois State 
agent for the Merchants National Fire of Chicago. 

—The National Trades Fire of Chicago has ap- 
pointed the John H. Feckter Insurance Agency of St. 
Louis agents for the city and county of St. Louis. 


—C. J. Le Messieur, formerly special agent for the 
Merchants National of Chicago in Illinois, is doing 
special work for the State Fire Marshal’s office. 

—The Marquette National Fire of Chicago has been 
licensed in Maryland, Massachusetts and Colorado. 
The company recently entered Iowa and appointed the 
Langton Insurance Agency and the Jaeger Mortgage 
and Insurance Company as agents at Dubuque. 

—Federal War Risk Bureau losses since the decla- 
ration of a state of war by Congress have aggregated 
$1,799,000, including $1,000,000 on the Missourian, 
$250,000 on the Illinois, $499,000 on the Healdton and 
$50,000 on the Edwin R. Hunt. The Bureau is re- 
ported to be writing a vast amount of business. 


—‘“‘Live Articles on Special Hazards,’”” No. 8, has 
been issued by the Underwriter Printing and Publish- 
ing Company. It is a book of 173 pages and em- 
braces articles on “Glass Manufacture,’ ‘Coal Tar 
and Its Products,” ‘Ammunition Manufacture,” 
‘Motion Picture Films,” “Hemp and Wire Rope,” 
“Careless Smoking,’”’ “Soap Works,” “Explosion In- 
surance,” and several others with pertinent illustra- 
tions. The price of the book is $1.05, 


GENERAL AGENTS 


95 WILLIAM STREET 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 

Potomac Ins. Co., Washington, D.C. 
National Lumber Ins. Co., Buffalo, N. Y. 


F. M. GUND, Mgr. Western Dept. 
Freeport, Illinois 


145 


NEW YORK CITY 


The North River Ins. Co., N. ¥. 

Union Fire Ins. Co. Buffalo, N. Y. 

Seneca Fire Ins. Co., Buffalo, N. Y. 
United States Underwriters’ Policy, N. Y. 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 


San Francisco, California 














THE SPECTATOR 























Save Yourself Time, | Trouble, Mistakes 
BY USING 


The Lost Policy Certificate 


Send for sample, or $2.00 for a trial order of 100. 


CAREY & ZIMMERMAN, Cincinnati 


Endorsed by Insurance Departments, Company Officials, 
and Fire Agents Everywhere. 






































214 Insurance Salesmen 


have used Hull’s Insurance Sales Letters. One: man wrote $12,000 from 100 letters mailed. 
An official of one Insurance Company writes “I want you to know how thoroughly well 

pleased I am with the insurance sales letters. They cover the ground admirably and I 
Thal be able to make effective use of them.” Life, Accident, Partnership and Corpora- 
tion insurance salesmen request particulars—ask for folder 1A. 


William S. Hull, Madison, Conn. 








ae 











Company Representation Wanted 








An office with an established Agency Plant in Eastern 
Pennsylvania could use two good Fire Insurance Companies. 


Address, “G. T. F.,” care of The Spectator, 
P. O. Box 1117, New York City, N. Y. 





An Office doing business in Eastern Pennsylvania could 
use a good Life Insurance Company in this territory. 


Address “‘L. G. I.,’’ care of The Spectator, 
P. O. Box 1117, New York City, N. Y. 








Hgencp Wants, 








AN AGENCY MAN 


who is also a personal producer wanted bya young, aggressive 
Southern Company. Salary and bonus paid the right man. Give 
age, experience and references. 
Address Y. A. S., Care of The Spectator 
P. O. Box 1117, New York City, N. Y. 





STOCK SALESMEN WANTED 


By strong organization of exceptional merit and a personnel that 
is unexcelled; unusual opportunity for high-grade men; none others 
need apply. Address or call on 

FEDERAL FINANCE CORPORATION 
587 Woodward Building Washington, D. C. 





A contract with our Agency Depart- 
ment is open to one whocan ‘“‘Delive- 
the Goods’. The compensation a 
secondary consideration. 


FEDERAL CASUALTY COMPANY 


Detroit, Mich. 


ecret of our 
One uccess is 
ervice 


Cash Capital $200,000.00 V D. CLIFF, President. 






Figencyp Wants. 


Thursday 














STOCK SALESMEN WANTED 


Company with $100,000.00 Capital, fully paid, surplus $26,000, 
with present premium income of $160,000.00 per year, desires 
to increase its Capital $50,000.00. Paid 6% dividend first ten 
months of 1916, being first year of its incorporation. Will 
guarantee 10% dividend 1917. High grade men wanted. 
References required. 


Address W. L. T., Care of The Spectator 
P, O. Box 1117, New York City, N. Y. 

















THE MANUFACTURERS’ CASUALTY INS. CO. 
of Phila. 


(An Old Line Stock Company) 


Has entered New Jersey 
And is specializing in all Forms of Automobile Insurance. 
We save the Assured money. 
We have an attractive proposition for a few producers. 


Address promptly our New Jersey Branch 
818 Broad & Commerce Bldg. 
Newark, New Jersey. 











STOCK SALESMEN WANTED 
CENTRAL NATIONAL FIRE INSURANCE CO. 


Securities Building, Des Moines, Iowa 
Capital and Surplus = = $1,000,000.00 


President, one of the most successful underwriters in Middle- 
West. Treasurer, one of Iowa’s most prominent and influential 
bankers. et organization made up of successful business 


men and bankers. 


Only high-grade men with clean records wanted. 
Credentials required. 














A General Agency is open 
in the State of 
PENNSYLVANIA 
For one of the best Old Line 
Companies in America. 
Write “‘B”’ 


Care of The Spectator 
P.O. Box 1117, NewY ork City, N.Y. 
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